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Rush Order Work Placed 
By Car Makers Increases 
Employment in Toledo. 


Post 
1879 


Fifty-One Major Plants Add 530 Workers Since bess! BEATY URGES CUTS 
tember 12 and Increase Both the Length of 
Shifts and Working Days Per Week 





Toledo, Sept. 27.—Rush 


turers hastily planning new li 


orders placed by manufac- 
nes of motor cars caused the 


fifty-one major plants here to add 530 workers since Septem- 


ber 12, and to increase both ys length of th of the shifts and the 


: 


working days per week. 
This number is in addition to the | 


6,000 recalled aftcr the Labor Day | 
holiday. 
Another appreciable increase is 


likely after October 1, when Willys- 
Overland starts production of the 
new six-cylinder half-ton trucks for 
International Harvester Company, | 
and various plants such as Electric 
Auto Lite, Spicer Manufacturing, 
Mather Spring Company, Tillctson 
Carburetor Company and others in- 
crease schedules to provide units for 
its manufacture. 

Doehler Die Casting Company has | 


recalled many workers due to new , 
orders. August G. Gutmueller, vice- | 
president apd production manager, | 
said: 

“The automobile industry is | 
starting to show signs of betterment | 
and things look a lot brighter in the 
last week or two.” | 

The City Machine & Tool Com- | 
pany plant is being pushed to ca- | 
pacity at present to fill rush orders | 
given by the automobile manufac- 
turers who have made important 
body changes in the last two weeks. | 
The company has developed a new | 
radiator shell which is pressed from | 
one piece of steel, and it is bringing | 
many orders. 

Industrial Steel Castings Com- | 
pany has been given new business | 
by railroads and, automobile plants, 
and the Toledo plant is being oper- | 
ated twice as many days each week | 
than during the summer, J. L. Till- 
man, Jr., said. 


ILLINOIS OWNERS 
TO FIGHT DIVERSION 
OF GASOLINE TAXES 


Chicago, IL, Sept. 27.—Formation | 

f the Illinois Highway Users’ Con- | 
erence, a state-wide organization 
which intends to fight unfair tax- 
ation imposed on the motor vehicle | 
or its fuels and the diversion of 
gas tax money for other than road | 
construction purposes, was an-| 
mounced here today by Lafayette 
Markle, president of the Illinois 
Conference, and also president of 
the Chicago Automobile Trade 
Association. The new organization, | 
based on the principles of the 
parent body, the National Highway | 
Users’ Conference, has been granted | 
a state charter. 

“The immediate task of the Illi- 
nois Highway Users’ Conference is} 
to protest the further diversion of | 
motor fuel funds in our state,” ex- | 
plained Mr. Markle. “Alrea 
$16,000,000 has been borrowed | 
the state’s share of the gas tax, | 
wholly paid into the state treasury | 
by motor vehicle owners. 

“It is the contention of econo- | 
mists, outstanding business men, 
farm and labor organization lead- | 





ers, and relief workers themselves, 
that the use of money paid into 
the state treasury for road con- 


struction, of which 90 per cent. goes 
to labor, defeats its own end when 
used for relief purposes, besides 
being unfair to the motorist.” 





| sion will 


|to H. C. 
| States automotive 


|ports from America are about half | 


| lished by the Louisville & Nashville 





U.S. COURT IN UTAH 
TO DECIDE FREIGHT 
RATES ON VEHICLES 


Salt Lake City, Sept. 27.—Deci- 
be handed down here 
shortly by the federal court for this 
district, the automotive industry 
being deeply interested in the out- 
come. The point to be passed upon 
is whether it is the dealer or the 
purchaser who pays the freight on 


' an automobile on its way from fac- 


tory to owner. 
the freight he is entitled to any 
refund of carrying charges. If the 
dealer, the refund goes to him. 
The case arose last July when 
legal action was started in a Utah 
state court seeking to compel a lot 
of dealers here to 
number of their patrons reparations 
assertedly granted by the Interstate 
Commerce Commission on excessive 
freight charges over a four-year 
period. Because one or two of the 


(Continued on Page 6) 


U. S. EXPORTS GAIN 
ON EVE OF PARIS SHOW 


By L. E. LEVICK 

Paris, Sept. 27. — As the annual 
Paris Automobile Salon approaches, 
a slight improvement in American 
automotive imports is discernable in 
s9me European countries, according 
Schuette, assistant United 
trade commis- 
sioner to Europe. Quotas and ex- 
change restrictions, however, are 
still adding to the burden of the 
general economic situation, and im- 


refund to a} 


If the owner pays | tainty 








|of what they were last year. 

The salon, to be held from October 
6 to 16, is expected to compare fav- 
orably with last year’s show, which 
had 728 exhibitors’ stands. For 
American automobile men, as usual, 
an inieresting show week feature 
will be the annual banquet of the 
American Automotive Club of Eu- 
rope, to be held October 11 at the 
Hotel Claridge. 

An attendance of 135 is expected 
at the banquet, including visiting 
factory executives from the United 


(Continued on Page 2) 


L. & W. R. R. PLANS 
STORE-DOOR SERVICE 


Louisville, Ky., Sept. 27.—A door 
to door freight service will be estab- 


Railroad before the end of the year, 
|acecording to present plans. 

An announcement issued by Ernest 
A. Defuniak. Louisville & Nashville 
freight traffic manager, states that 
three other Southern lines, the 
Nashville, Chattanooga & St. Louis, 
the Gulf, Mobile & Northern anc 
the New Orleans & Great Northern 
had joined in the movement. 





| state, according to Ray G. 





IN CRUDE OIL OUTPUT 


New York, Sept. 
weakness in gasoline prices is at- 
tributable to uncertainty in the 
crude oil situation and does not 
necessarily mean that the oil indus- 
try is confronted with an era of 
prices below cost of production, in 
the opinion of Amos L. Beaty, pres- 
ident of the American Petroleum 
Institute. In a statement oo | 
Monday, Mr. Beaty offers an pomer~ng 
sis of the situtaion and concludes 
that if producers will courageously 
face conditions and reduce crude oi 
production to a proper level a eee 
fectly healthy condition will result. | 
His statement follows: 


“My interpretation of the weak- | 


ness in gasoline prices, which has | 
resulted in some sharp general re- 
ductions, is that, owing to uncer- 
in the crude oil situation, 
retiners, major and minor, have been 
crowding and chiseling, to work off 
their stocks, until the inevitable 
has happened. This does not mean 
that chaos is to reign, or that prices 
below cost are to continue indefi- 
nitely. Producers of crude oil have 
the power in their hands. If, in- 
stead of increasing their production, 
as they have been doing recently, 
they will bring it down, even to a 
level with refinery demand, and 
hold it there, conditions will im- 
prove. 
below refinery demand in order that 
surplus stocks above ground may be 
liquidated. 

“Everything was moving along 
nicely, with moderate profits in 
most cases, until the Railroad Com- 


mission of Texas, yielding to the im- 


portunities of certain producers, re- 
cently increased the allowable of the 
East Texas field. And this was done 


(Cc ‘ontinued on Page 2) 


OKLAHOMA TRUCK, 
BUS GROUPS PLAN 
UNIFORM ACTIVITY 


Oklahoma City, Okla., Sept. 27 
(UOTPS).—Plans for unifying activi- 
ties of all motor truck and bus 
groups in Oklahoma will be con- 
sidered at a conference in Tulsa, 
September 30, of members of the 
executive committee of the Asso- 
ciated Motor Carriers of Oklahoma, 
Inc., headed by Moss Patterson of 


this city, and the Petroleum Motor | 
Transport Association, representing 


practically all oil companies in the 
Atherton, 
executive secretary of the bus and 
truck group. 

The Oklahoma association is con- 
tracting similar groups in 
sas, Texas and Kansas, according to 
Atherton, as a preliminary to push- 
ing a program for making uniform 
throughout the Southwest states 
rules and regulations relating to 
size, weights and lengths of buses 


and trucks. 


The Associated Motor Carriers of 
Oklahoma, Inc., has set up an em- 
ployee’s division, Atherton said. A 
membership campaign throughout 
the state for new members among 
the bus and truck operators and 
executives of allied enterprises, is in 
progress, in charge of Atherton and 
Fred Cline, field representative. 
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1932 Output Seen as 1,500, 000 
With 50% Increase Due Next Year 
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Future of Industry Considered Exceptionally Bright, 
With Stocks Offering Good Investment 


Opportunities 


TO AID GAS PRICES 


By RAY B. 
| New York, Sept. 





It seems highly 
in the hands of dealers down 
300,000 cars and trucks can 
quarter of this year without 
a total of 1,500,000 vehicles f 
| 60-40 between the two halves 











‘FORD HAS LED IN SALES 
SINCE INTRODUCTION OF 
8; JULY 38.4% OF TOTAL 


Detroit, Sept. 27. Since June, 
| when volume deliveries of the new 
Ford V-8 cars began, Ford has led | 
all competitors by a wide margin in 
sales of passenger cars, commercial | 
vehicles and trucks, according to of- 
ficial figures reported today by a 
spokesman for the Ford Motor Coin- 


| pany. 
Ford took the lead in national 
motor car sales in June, increased 


his lead in July, 
the new Fords mounted, and main- 
tained the lead throughout August, 
according to reports for that month 
already received trom thirty-four 
States, says this spokesman, In aad- 


(Continued on Page 8) 


REYNOLDS SPRING 
TO PUT 800 BACK 
TO WORK BY OCT. 15 


| 
| Jackson, Mich., Sept, 27.—Eight 
| 


hundred employees will be put back | 
| to work at the plants of the Rey- 
| nolds Spring Company in Jackson, | 
| Michigan, between now and Octo- | 
| ber 15, Charles G. Munn, president, | 
| states, 

Three 
ployees were 
tember. Since August 26, the 
| “Bakelite” plant has been operat- 
| ing seven days a week on a 24-hour 
basis each day, and the company 
expects to continue this rate of 
operation, Mr. Munn said. The 
company’s cushion spring plant in 
Jackson is operating but not on a 
full time basis. 


E. A. LABORATORIES 
WIN PATENT SUIT 


hundred and fifty em- 


Brooklyn, N. Y., Sept. 27.—A de- 
cision was handed down by the 
| United States District Court, East- 


ern District of New York on Sep- 
tember 9, 1932, in favor of E. A. 
Laboratories, Inc., of Brooklyn, N. 
Y., and against the Trice Corpora- 
tion of Buffalo, N. Y., according to 
a statement from E. A. Laboratories 








today. 

In this suit brought by Trice 
against FE. A. Laboratories, they 
alleged infringement of the E. A. 
Supertone horn against patents 
owned and controlled by them. The 


court held that E. A. orns did not 
infringe on Trice patents but were 
manufactured according to patents 
owned and controlled by the E. A. 
Laboratories. themselves, the state- 
ment declares. 


+ 


as production ot | 


rehired during Sep- | 


| 


PRESCOTT 


27.—The preliminary figures for the 
27.—Current third quarter indicate a production of about 300,000 cars 


probable, with stocks of cars 
to about 160,000, that another 

be produced during the last 
crowding the dealers, making 
or the year. This is a split of 
of the year. 

Only two companies, excluding 
| Ford for lack of information, had a 
i profit to show for their first 

alf operations. These were Gen- 
|}eral Motors and Nash. Chrysler, 
| which reported a $2,066,000 loss for 
the first quarter, was able to wipe 
out 60 per cent. of this loss with the 
| profit of $1,186,000 made during the 
second quarter. 
| The industry, other than Ford, 
operated at 25 per cent. of its oper- 
lating capacity during the first half 
to produce 60 per cent. of its pro- 
'duction for this year and earned 
less than ‘4 of 1 per cent, on ap- 
proximately a half billion sales. 

Now, if the prospect for the last 
half of the year is one-third less 
| production, it seems highly probable 
that none of the companies, with 
the possible exception of one or 
two, will be out of red ink when the 
final accounting is made for the 
year. 

However, it does look as though 
there were a chance that Nash, Gen- 
eral Motors and possibly Chrysler 
might keep their balance sheets in 
' black ink. Nash, with extremely 
low operating expenses and un- 
usually rapid turnover, has the best 
chance of making the grade. On 
the other hnd all the companies 


(Continued on Page 8) 


| MARMON- HERRINGTON 
SALES CHIEF REPORTS 
BETTER TRUCK OUTLOOK 


Indianapolis, Ind., Sept. 27.—Re- 
turning to the factory in Indian- 
apolis after a 6,000-mile business 
trip through the wide territory from 
Denver to the Mississippi River and 
from Omaha to the Canadian bor- 
der, Bert Dingley, vice-president in 
charge of sales of the Marmon- 
Herrington Company, reports many 
concrete indications of a definite 
improvement in the country’s eco- 
nomic situation. 

Mr. Dingley made the entire trip 
in a Marmon Sixteen sedan, and, 
in addition to visiting the company’s 
distributors, called on scores of 
state and municipal officials, from 
whom he obtained first-hand facts 
and information bearing out the 
improved feeling in various lines of 
business and industry. 

Since Mr. Dingley’s trip was 
made primarily for the purpose of 
introducing the new line of all- 
|wheel-drive motor trucks manufac- 
{tured by his company, his observa- 
tions were centered on activity in 
the fields of road-building, oil pro- 
|ducing operations and other im- 
portant projects involving the use 
of heavy-duty transportation and 
hauling equipment. In these large- 
sized operations, which necessarily 
involve considerable employment, 
Mr. Dingley reported increasing 
initiative and progress, 
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BEATY URGES CUTS 
IN CRUDE OIL OUTPUT 
TO AID GAS PRICE 


(Continued from Page 1) 





Gespite the previous holding of the 
comnission, made on more than one 
occasion. that production in excess 
of the old top allowable of 325,000 
bi ly for tne field would re- 
sult im Waste of reservior energy 
This started an injurious trend, 
which was easy to foresee. It is up 
to the East Texas producers and 
the Railroad Commission to correct 
tne recent error And to bring about 
a perfectly healthy condition in the 
now that a seasonal Ge- 
consumption occurring, 
production in all fields should be 
reduced. I think producers are 
ewake and that they will not ignore 
the lessons of the past 
see them do something sensible and 


irreis Gal 


industry 
cline in 


is 


consiructive.” 


AUTOMOTIVE LEADERS 
IN REHABILITATION GROUP 


Milwaukee, Wis., Sept. 27.—A 
number of business leaders active in 
the automotive industry in Wiscon- 
sin have been named to the Greater 
Milwaukee and_ state 
for industrial rehabilitation in con- 
cert with a national 
started in Washington, D. C. Otto 
H. Falk, chairman of the board of 
the Allis-Chalmers Manufacturing 
Company, is vice-chairman of both 
the local and state committees. 
Other members of the 
committee. of which there are 20, 
include Julius P. Heil, president. 
the Heil Company; L. R. Smith, A. 
O. Smith Corporation. Included on 
the state committee are L. R. 
Clausen, J. I. Case Company, 
Racine; H. L. 
Motors. 
Olen, Four-Wheel Drive Company, 
Clintonville. It is hoped by indus- 
trial rehabilitation to re-establish 
employment and adding stimulus to 
business. 


WESTERN CANADA CAR 


BUSINESS ENCOURAGING 


Montreal, Sept. 27.—First 
observation of conditions in Western 
Canada, particularly as they affect 


the automobile business, lead to 
definitely encouraging conclusions, 
according to H. A. Brown, vice- 


president and general manager of 
General Motors of Canada, Limited 
and C. E. McTavish, general sales 
manager. These executives, return- 
ing recently to Oshawa from a trip 
across Canada, expressed the view 
that the business horizon in the 
west is much brighter. The com- 
pany’s car business in west. said 
Mr. Brown, has shown a steady {m- 


provement since April, and the fore- | 


cast for 1933 is encouraging. 
most parts of Canada the outlook 
was noticeably better, and this was 
particularly true of British Colum- 
bia. Mr. McTavish was much im- 
pressed by the new spirit of con- 
fidence that has taken hold of the 
people of the prairie provinces, and 
detected considerable improvement 
in general conditions since he vis- 
ited the west six months previously. 


VA. VEHICLE RATE 


HEARING POSTPONED | 


Richmond, Va., Sept. 27.—The in- | 


jitial hearing in the investigation of 
automobile liability insurance rates 
in Virginia was postponed until 
November 21 when the case was 
called before the State Corporation 
Commission today. The case was 
continued because al] of the insur- 


ance companies involved have not | 


had time to furnish all the informa- 
tion desired upon their experience 
in Virginia. 
AUGUST EMPLOYMENT 
OFF IN NEW JERSEY 

Newark, N, J., Sept. 27.—Employ- 
ment in major industries of New 
Jersey had dropped 2.4 per cent Au- 
gust 15, as compared with a month 
earlier, it is shown in the periodi- 
cal] survey of the State Department 
of Labor made public today by Col. 
Charles R. Blunt, commissioner. To- 
tal pay rolls in the 707 plants re- 
porting had fallen 4.1 per cent. and 
the weekly wage of an average 
workman from $21.14 to $20.78, or 
1.7 per cent, 
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FINANCIAL NEWS 


SPARKS-WITHINGTON 


| 

| Detroit, Sept. 27.—Stockholders of 
| Sparks- Withington Company yes- 
| terday approved the reduction in 
| the stated capital to $2,615,385 from 
$5,061,484. This is being accom- 
plished through the retirement of 
12,850 common shares held in the 
treasury and reduction in stated 
capital of the balance of stock of 
$2,193,537. 

Following re-election of directors 
and officers yesterday, the two 
jregular quarterly dividends of $1.50 
each on the prefrred, payable Sep- 
|tember 30 and December 15 to stock 
;of record September 26 and Decem- 
ber 8, respectively, were declared. 


DOUGLAS AIRCRAFT | 


U. S. EXPORTS GAIN 


ON EVE OF PARIS SHOW 


(Continued from Page 1) 
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| States, as well as European repre- 
sentatives. Among those definitely 
|}due from overseas are W. Ledyard 
| Mitchel; the chairman of the board 
}of directors of the Chrysler Export 
|Corporation and member of the ex- 
| port committee of the National Au- 
|tomobile Chamber of Commerce, 
land R. A. Stranahan, the president 
of the Champion Spark Plug Com- 
pany. 

Arrangements for the 
| which will include several entertain- 
|ment features, are being completed 
by a committee composed of Mr. 
Schuette, John V. Lawrence, Euro- 


| Douglas Aircraft reports for nine | pean representative of the N. A. C. 


months ended August 31 net profit | 
of $173,388, after depreciation and 
Federal taxes, equivalent to 50 cents 
a share on 342,304 no-par shares of | 
capital stock. This compares with 
$549,331, or $1.60 a share in the nine 
months ended August 31, 1931. For | 
the quarter ended August 31 net | 
profit was $37,816. after charges and 
taxes, equal to 11 cents a share on | 
1342,304 shares. comparing with | 
| $138,650, or 40 cents a share in the | 
|August quarter of 1931. | 
- 
WESTINGHOUSE 
Pittsburg, Sept. 27.—Orders for 
| 4,000,000 pounds of copper have been | 
| placed by the Westinghouse Electric | 
and Manufacturing Co., F. A. Mer- | 
|rick, president, announced yesterday. | 
|The amount, he said, exceeds current | 
| requirements. 
In announcing the commitment, | 
Merrick stated that the purchases 
at this time were “influenced by| 
}sound economic factors,” and the} 
| “firm belief that business has turned | 
;the corner.” | 


REPUBLIC STEEL 
Youngstown, 0. Sept. 27.—Republic 
Steel Corp. is experiencing a small | 
improvemert in steel shipments and | 
|production and anticipates a further 
jexpansion as the year nears its end, | 
B. F. Fairless, executive vice-pres- | 
liednt, stated yesterday. | 


FAILURES 


New York, Sept. 27.—Dun’'s index | 
of insolvencies for the United States 
stood at 130.3 for September to date, 
jagainst 155.5 for August and 156.3 | 
for July, it was announced yester- | 
|day. So far this month the index is | 
|lower than for any month since | 
|September, 1931 Failures during | 
jthe last week totaled 529, against | 
/515 in the preceding week and 420 | 
in thef irst week of this month. 


| 
| 


ATLANTIC AND PENNA. S. O. | 
| New York, Sept. 27.—Atiantic | 
|Refining Company yesterday re- | 
}duced service station and tank/| 
| wagon prices on gasoline 1 cent a 
igallon in eastern Pennsylvania, | 
| Delaware and the metropolitan area | 
of Philadelphia and 1% cents a 
gallon in western Pennsylvania. This | 
brought the service station price to | 
13% cents a gallon in Pennsylvania, | 
exclusive of Philadelphia and Dela- 
ware. The new price in the Phila- 
deiphia metropolitan area. is 13) 
cents a gallon. 

Standard Oil Company of Penn- 
sylvania, subsidiary of the Stand- 
ard Oil Company of New Jersey, an- 
nounced price reductions on gaso- | 
line in eastern and western Penn- 
sylvania of similar size to those | 
initiated by Atlantic Refining. 

Atlantic’s new prices are made fol- 
flowing the action last week by 
Standard Oil Company of New Jer- 
sey in cutting quotations 3.2 cents 
a gallon throughout its marketing 
| territory, with the exception of New | 
Jersey, where the reduction in both 
service station and tank wagon 
postings was 2.2 cents a gallon. 











EARLY CAR REGISTRATION 
FOR MASSACHUSETTS | 
Boston, Mass., Sept. 27.—The Reg- 
listry of Motor Vehicles announces | 
that automobile owners who hold | 
i|the coveted registration numbers 
j}from 1 to 10,000 will receive 1933 | 
| registration blanks about October 3. 
The blanks must be returned dur- 
ing October. Applications for the 
numbers from 10,001 to 100,000 will 
be accepted by mail between Octo- 
| ber 3 and October 21. The custom 
of recent years of reassigning these 
numbers to the same _ registrants 
will be continued, provided they are 
applied for during October. 








lager of 


| automobile 


C., and R. Caluwaerts, Paris man- 
the Champion Spark Plug 
Company. 
Nearly all the leading American 
producers will exhibit 
their cars at the show, and space at 
the Grand Palais has so far been 
taken for the following makes: Au- 
burn, Cord, Duesenberg, Chrysler. 
Dodge. De Soto, Plymouth, Ford, 
Lincoln, Graham, Hudson, Esscx, 
Hupmobile, Nash, Packard, Stude- 
baker, Pierce-Arrow, Willys-Over- 
land, Willys-Knight. General Mo- 
tors, aS in 1930 and 1931, is not 
scheduled to exhibit at the Grand 
Palais, but will hold a private show. 
In the accessories and allied divi- 
Sions at the salon, American prod- 
ucts will be exhibited by the large 
importers who handle various items 
from the United States. Several 
large concerns, however, are slated 
to have exhibits of their own, such 


as Champion Spark Plug, A. C. | 


Spark Plug, Edward G. Budd Manu- 
facturing Company, Goodyear, 
Goodrich and U. S. tires, and the 
large American oil concerns. 

The American Automotive Club, 
which this month is rounding out 


its seventh year of activity, has just | 


re-elected its officers for another 
term. They are located in Paris 
and are: 

President—W. L. Finger, United 
States Automotive Trade Commis- 


| sioner to Europe; first vice-presi-| two months I look for some of them to pop. 


dent—Mr. Schuette; second vice- 
president—Robert A. Gavin, Euro- 
pean sales manager, Kelly Spring- 
field Tire Company and Sterling 
Motor Truck Company: secretary— 
G. A. Mix, representative, Edward 
G. Budd Manufacturing Company: 
treasurer—J. W. Ostheimer, man- 
aging director, Franco-American 
Wood Rim Company. 


WESTINGHOUSE OFFICIAL 
SAYS TIDE HAS CHANGED 


Rye, N. Y., Sept. 27—A. W. 
Robertson, chairman of the board 
of the Westinghouse Electric & 


Manufacturing Company, asserted 
in an address last night at the 
annual meeting of the National 
Electrical Manufacturers’ Associ- 
ation at the Westchester Country 


Club that the tide in the business | 


depression has turned. 
Mr. Robertson was the principal 
speaker at the first open session of 


| the meeting. 


He urged that now is the time 
for industrialists, business concerns 
and individuals to work together 
toward bringing about recovery. 

He advised that the best thing 
for manufacturers to do toward 
this end is not to manufacture new 
things, for which there is no mar- 
ket, but to make over the things 
they now have on hand. 

With the tide turned, and money 
coming back into circulation, the 
Speaker suggested that now is the 
time to start improvements. 


DEALERS ORGANIZE IN 
CLAYTON COUNTY, IOWA 


Elkader, Ia., Sept. 27.—The Clay- 
ton County Automobile Association 
has been formed, with membership 
recruited from automobile dealers, 
service station owners and garages 
and will furnisn the membership 
with a medium for the purpose of 


| discussing problems of the commun- 


ity as they relate to business. 
W. H. Walch, Elkader, has been 
named president; Frank Welterlin, 


Edgewcod, vice-president; Leigh 
Mathews, Farmsburg, secretary; 
Jack Waltz, Marquette, treasurer, 


and W. L. Rutledge, Elkport; Clar- 
ence Hunstadt, Gutenberg, and W. 
L. Huenker, Monona, directors. 


: 
function, 
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HE nip in the air these days makes us realize the slipping 

away of summer; that the industry is about ready to cal] 
it a fiscal year for 1932, at least so far as production is con- 
cerned. There still remains, of course, a stretch of fall retail 
|business that gives promise of cleaning up dealers’ stocks 
| without resorting to “fire sales.’ But the rapidly thinning 
calendar pad is a reminder that next week the National 
‘Automobile Chamber of Commerce holds the annual drawe 
|ing for space in the national shows at New York and Chicago, 
That means 1933 is rapping at the door. 


* 


OUT HERE IN DETROIT sales managers are making 
| strenuous drives to get their houses in order for the windup, 
They’re co-operating with their dealers in every way possi- 
‘ble. The retailers themselves are just as active and they 
'have been greatly encouraged by the pick-up in sales, which 
| are noticeable on all sides. It looks like a grand slam before 
| we get through in this department, and there is every reason 
to believe that there will be fewer cars of current vintage 


| carried over than ever before. 
+ 


oe 


- » 


BUT SO FAR as the production end of the industry is 
|concerned, the big thought is 1933. Many of next year’s 
| models are rapidly approaching finality, and inside the next 
It is evident 
‘that the manufacturers are going to keep within the letter 
of the law as to the N. A. C. C. pact, but there are signs 
‘that we are going to see at least one prominent line 
'announced about the middle of November. At that time the 
| factory will have its stocks so cleaned up that an announce- 
'ment can be made. 


* Fa * 
AS I HAVE SAID BEFORE, though, the retail sales- 
man is the fair-haired boy the sales managers are playing up 
'to these days. Hence we have the Flymouth Salesmen’s 
| League, a nation-wide organization which includes in its 
membership every Chrysler, Dodge and De Soto dealer and 
| salesman actively engaged in selling Plymouth cars at retail, 
| The league is the brain child of Harry Moock, Plymouth gen- 
|eral sales manager, and is to provide a definite means for the 
rapid communication of sales and other information direct 
to the men who sell Plymouths. 


* * * 


THIS LEAGUE is responsible for bringing back into 
‘the industry an old colleague of this commentator’s—Art 
| Comings, for years editor of the Automobile Trade Journal, 
| who quit scissors and pastepot three years ago. Art’s new 
'job is still editorial to a certain extent—he is the ideal 
|reporter for Plymouth, and he is to gather and compile the 
| material for the Album of Ideas, which will record the ideas 
‘and methods of successful salesmen and pass them along to 
‘the others in the family. 

In addition, The Yardstick, the league’s official monthly 
| publication, will print each month the records of approxi- 
| mately 500 leading Plymouth salesmen. And there also will 
' be special awards for meritorious sales performances, 


| 
| * 


ROY HAYES has taken advantage of the approaching 
‘presidential campaign to grab nation-wide publicity for 
| De Soto via the photographic route. Enlising the model serv- 
‘ices of Patricia Bowman, a beautiful dancer, Hayes had her 
_ pose on the springs of a De Soto, showing the famous radia- 
tor and holding up a D. C. 1933 Tag—No. 100. That’s the 
| President’s number, of course. Hays captions the picture: 
| “Hoover or Roosevelt—Which?” and lets us guess as to who 
| will get this number next year. 
* 


he 
e 


ca 





cm * 
CHEVROLET HEADQUARTERS, across the street 
| from us, is chuckling over a wisecrack in a Wisconsin daily 
| which was occasioned by the closing down of the Chevrolet 
plants in the Badger state because of heavy taxes. ; 
The paragraph quoted one of the workmen who lost his 
|job because of this. He said: ‘Washington freed our coun- 
try, Lincoln freed the slaves; La Follette freed the Chevrolet 
workmen.” 
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Retail Salesmen— [his Is Your Page 





This department is devoted to the interests of the no | DANBURY DEALERS 


sion of the industry. Salesmen, this is your department. v 
Daily News wants you to get something from this department that will 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesmen to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 


firing line, the men who bring home the bacon or don’t. in the city represented. The new 

















Connecticut Automobile Dealers’ 


| Association. 
Carl R. Lane, newly appointed 
3 business manager of the state asso- 


| ciation, was the principal speaker. 
| Problems of legislation, new car 
“a sales practices and the competition 














Danbury, Conn., Sept. 27.—The 
Danbury Automobile Dealers’ Asso- 
| ciation has been formed here at a 
meeting in the Hotel Green with 
ten of the eleven new car dealers 


help you in your work on the firing line. It wants you to pass on | FORM ASSOCIATION 
| 


| group will function as a unit of the 





| Us 











ed Car Selling Prices 








Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 

been offered for sale by reputable dealers in various cities. 
| These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 


these models should be sold, but simply as the prices at 
‘which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 


of this paper. 


Boston, Mass. 
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i udeas ecaamen aaa cas we were just wasting our — a a aa te tea areron ee ° Fe 490 soeg 
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ne hold a weekly meeting | °Tder for delivery of a new Blank. | business of Nash Motor Sales, 134- | Studebaker 6 ........., 449 165 piv ecataie 
every Monday evening at 7.30 and “No such situation, however, could | 144 School St., has been transferred | Studebaker Dictator ... 675cp 285 eaum 
go over the Pierce-Arrow salesman- | 5tOP our man. The following morn- | to the _newly-incorporated firm of Studebaker Commander 725 375 wie: 
ship bulletins and the Visual Film | ing, after Mr. Wright had taken his | Aymett’s Automobile Arcade, Inc.,| Studebaker President.. 145 300-495cp pe 
releases, We find this service par- | Pierce- Arrow demonstration, we had according to a bill of sale filled re- | Stutz Chee ees bain 350 145 
ticularly helpful in keeping every- | the pleasure of writing Mr. Wright's cently. Aymett’s Arcade has au- Willys-Overland eaatn 385 175 145 Bo us 
one familiar and up-to-date on the | order and delivering him a Model | thorized capital of $50,000, with | Willys-Knight 6 ....... isis 245¢ ae 
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“The sales registration lists in eects e 
Group A are watched very closely, d-De luxe. c-Coach. cp-Coupe. ccp-Convertible coupe. b-Brougham, 


and if one of our prospects is lost | 


we e = 
to a competitor the situation is re- . 
viewed in detail to discover just why a 


the sale was lost, so that adjust- | 








ments can be made to prevent a ee cece caceeaea als eines Saamaie 
—— : {interest in automobile radios is quite 

“Each salesman is given a defi- SAN ANTONIO, TEX. | definitely increasing with improve- 
nite quota of demonstrations, ap-| Opening of the South Texas Bank | ments recently made in automobile 


praisals and deliveries and checked and Trust Company, organized to | models. and they are selling well as | 
daily to see that his quota is main- | take over the deposits and assets of | a part of the equipment of all makes | 


tained. In addition to the regular | the defunct City-Central Bank and | of automobiles. 

daily routine, every salesman is as- | Trust Company, which failed in| * 68 

signed ten names for personal con- | September, 1930, is expected to re-| Harry Cohen, well known auto- 
tact taken from the _ registration | lease approximately $1,000,000 in mobile salesman, has joined the re- 
list, also five Pierce-Arrow owners | deposits and materially improve | tail sales staff of the John Smith 


for telephone contact | business conditions in this city. | Chevrolet Company, it has been an- 
“We feel we owe it to the men in * * * ov | nounced. 
. . s = =ege ‘ , » | * * 
our organization to furnish enough T. J. Simmons, sec retary of the . 
definite good leads so that they have |San Antonio Automobile Trade As- | COLUMBUS, es. 


more than enough to do every hour | sociation, has been confined to his; he new automobile establishment 
of every working day—and plenty | home by a bad cold. He is reported | of yy T. McDowell, on the Glade 
left over for the evenings, if a man as much improved. His daughter, | Road, was recently destroyed by fire 
has the inclination to put in the | who has been ill for some time, is | with a loss of approximately $15,000. 
extra hours. still quite sick. | Thirty-four used cars, in addition 
“Each day a salesman is assigned A |to the building and equipment. 


: | Friends of W. P. Bates, at one arias 

to the service department to demon- | ,. i Peas 
: ; ranch nanager in : : ? s 
strate the twelve-cylinder models to time factory bran & 8 | RR. T. Norris has opened the Norris 


, : ig : oe ._)) {this city for the Reo Motor Car! ayto Repair Company at 116 13th 
oe coe who call |Company, will be pleased to learn | s¢,, Columbus. 


“Our used car salesmen are kept |that he has been named manager 2 2 
; p , o eed of the Nix Professional Building, 
equally busy. Each has a definite | >. antonio’s newest skyscraper. | PHILADELPHIA 
assignment te garages, railroad sta- es | J. Decatur, head of the West| 


tions and similar points where they George S. Rich, Chevrolet dealer | Girard Agency, Ford dealer, is very | 
make daily contacts. We find these |in Rockford, Ul, for ten years, has | enthusiastic over the active buying | 
a very good source of used car pros-| moved te San Antonio and joined | mood of fleet owners at this time. | 
pects. They help us to keep our the sales organization of the Milam | yany have heard from their bankers | 


used car inventory well within | Chevrolet Company. that pay rolls in various lines of | 
bounds. At the end of August, for * e & industry and business have been| 
instance, we had but twenty-five ATLANTA, GA. |inereased considerably in the last | 
used cars in stock. Stone Matthews, for many years | few weeks, some having even been | 


“It must be apparent from all identified with automobile sales in| doubled. They also realize the 
this that we have no secret formula | atjanta, has joined the retail sales | economy of buying trucks now while | 
for finding and closing business; it’s | staff of the Cauthorn Mstor Com- | prices are low. 
just the old gospel of hard work, | pany at 505 West Peachtree St., it | * ¢ © 
applied consistently. Every minute | has. been announced by T. E. | Mr, Decatur regards as a good | 
of every man’s time is planned, and | Cauthorn, president of the company. | Si8n_ the recent | falling off in his 
the plan is worked continually.’ * * * servicing operations on the older | 

“Here is a typical sale that looked| The Walker and Barnwell Com- | trucks of customers, this indicating | 
tough, but yielded to persistent ef- | pany has added Motrola radios to that they have about decided to | 
fort. Frank Wright (the prospect), |its stock of automobile accessories, | turn them in while it is possible and | 
is very close to the Blank organiza- | it has been announced. According to | buy new vehicles, Work in the ser-| 
tion, handling the securities busi- | Mr, Barnwell, manager of the firm,' vice department, however, has in- 


| t-Touring. r-Roadster. Where no distinguishing mark follows the price 
t-Touring. r-Roadster Where no distinguishing mark follows the price 


| the car offered is a sedan 





creased of late on the new trucks} dealers not e--hibiting as im past 


and on passenger cars, and some of 
| the salesmen have been assigned to 
{centering their efforts on selling 
service, one man last week having 


years. 
* * * 


Sands Motors has just taken on 
the complete Gates Vulco tire line, 


sold upward of $256 in jobs, includ- ®d started off with a dandy window 


| ing parts. display that shows how progressive 

‘ merchandising may be applied in the 
dealer's business. Don Gilmore, 
is sponsoring in co-operation with | service manager, reports car owners 
the Ford Motor Co., Chester, Pa., a| pleased with the insurance feature 


Neiman Motors, Inc., Ford dealer, 


most unusual open-air Ford salon 
| for both passenger cars and trucks, 
,at Broad and Jefferson Streets, 
| Philadelphia. 
SEATTLE 

Carl R. Heussey, secretary-man- 
ager of the Seattle Automobile Deal- 
| ers Association, was a delegate to 
| the Washington State Good Roads 
convention at Spokane last week. | 
| W. L. Strahl, manager of Ballou & | 
| Wright, also attended this impor- 
| tant gathering, whose activities are 
| so closely entwined with the auto- 


| motive industry. Recommendations 
of the group largely determine the 
new highway building in the state. | 


| offered, 


* oa * 


Harry F. Rice, sales manager for 
Eldridge Motors, Buick and Pontiac 


dealer, reports improved 


sales thus 


far in September. In used cars the 


tory at this time. 


- * 


R. E. (Dick) Williams, 
| Eldridge-Buick and Eldridge Motors 
organizations for twelve years, is 


oT ate new service manager at 
The family of D. N. Larson, Gra- Store, East Pike and Harvard. 


NEW JERSEY 


ham factory manager in this dis- 
trict, have removed to Seattle from 
San Francisco, to make their home 


Edward Parvell, well 


situation was particularly good. The 
| remarkable result of turning the en- 
| tire used car inventory in fifteen 
| days was accomplished. There are 
| twenty-eight used cars in the inven- 
Such a turnover 
{is nice business at any time and any- 
| where. 


with the 


the main 


known 


here, throughout Monmouth County, has 


. . * 

The employee sales contest of Mo- 
tor Transport is ended. It was very 
successful, the “Blues” being not at 
all blue in winning. Rivalry and 
nice business developed, with all 
employees participating. This proved 
a nice stimulant for these times. 

* * ® ! 

"he western Washington fair, 


ers. However the usual automobile | 
show feature was restricted, Seattle 





resigned his positien with the Nor- 


wood Tire Co., automotive jobber, 
of Long Branch, to take over the 
management of the mechanical de- 
partment for J. H. Kelly Co., Red 


Bank. 


FORD DEALERSHIP MOVING 

New Haven, Conn, Sept. 27.—New 
held the past week in Puyallup, | Haven Moters, Inc., Ford dealership, 
Wash., was attended by many deal- | has announced plans to move from 


51 Broadway back to 


its former 


location at 1311 Chapel St. 
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Helping the Customer 


A. O'CONNELL of Boston, president of the National 

e Dry Goods Association, in a recent address made a re- 
mark that every merchant and every salesman would do 
well to commit to memory. “From forty years in business I 
have learned one fundamental truth,” said Mr. O’Connell. 
“It is the kind of selling that helps a customer most is the 
kind that gets most business. Everybody has his problems. 
The successful salesman makes it his business to find what 
in particular is troubling his customer and then find a way 
to fix it.” 

That advice applies just as accurately to selling auto- 
motive vehicles as to selling ribbons or washing machines 
or advertising. 

The constructive automobile salesman wil] be careful 
to sell his prospect a motor car or truck fitted to his needs. 
He will not sell something unadapted to the particular case 
simply to make a sale. He will take this position, not because 
he is not anxious to sell a car or a truck, but because he 
knows that persuading a customer to take something that 
is not fitted to his needs will cut off a future market. 

The constructive automobile dealer or salesman will take 
the position that he is a purveyor of automotive transpor- 
tation. He knows that his task is not ended but merely begun 
by the sale of a vehicle. To give his customer salesmanship 
th. t will help him, he must be ready to keep him supplied 
with motor transport. The customer hasn’t bought a car 
because it is pretty, nor a truck because it has red wheels; 
he has bought because he wants to have motor transporta- 
tion available for his needs at all times. 

The automobile dealer who is going to make an honest 
sale, one that has behind it the real benefit of his customer, 
is going to be ready to supply that client with service that 
will keep him supplied with motor transportation. 

Adequate and reasonable service today isn’t a thing that 
the dealer can supply or withhold as he wills. It is a vital 
necessity that he must be ready to give or double-cross his 
customers and in the ultimate lose them. 

The fact that the profit in selling automobiles today 
lies in building up a clientele to patronize the service depart- 
ment is beside the case. The dealer who sells a car without 
being ready to give it proper servie, is in the position of 
having made a sale for the sole purpose of getting his pros- 
pect’s cash, In a manner of speaking, he is gypping his 
customer. He is refusing, or at any rate failing, to give 
his client something that he has a right to expect—continu- 
ous automotive transportation, which is what the customer 
has every right to believe he was buying, and not a mere 
automotive vehicle. 


Shadows of Coming Events 

HIS is the season of the year when rumors of forthcom- 

ing productions fill the autumn atmosphere. There is 
scarcely a day passes that we do not get a fresh story of 
some new vehicle to be launched shortly by a manufacturer 
of greater or less standing in our industry. 

Some of these rumors we know have basis 
others are built on hopes or just plain idle gossip. 

We do hazard a guess, however, that the coming year 
will see a number of new offerings in the low-priced car 
field. This is almost inevitable from the financial crisis 
that has held the world so long. The natural tendency is to 
make something that will appeal to the reduced buying power 
of the average man. 

It would not surprise us to find when announcement 
iime rolls around, that we have two or three or even more 
light four-cylinder cars to add to our present galaxy, and we 
would not be surprised to find extremely well-known manu- 
facturers backing these ventures into poor man’s trans- 
portation. e 

Another little matter that we may hazard a guess on— 
it will not bow! us over if we find a considerably more 
enthusiastic use of streamlining in our 1933 cars than we 
had this year. At any rate, in about three months we shall 
know all about it. 


in fact, 


have you. 


opinions of our readers. 


The author of the following letter 
is known by Automotive Daily News 
to be a discount dealer. What he 
has to say may be of interest to our 
dealer readers and would like to 
hear from them with regard to his 
statements. 


In the sales departments of the 
automobile industry are many fine 
men with wonderul personalties who 
accumulated big sums of money 
through their agencies for various 
makes of cars, while they played 
golf in the afternoons, dined and 
danced in the evenings, slept in the 
mornings and in between played 
Wall Street, but paid little atten- 
tion to their own business. These 
men really thought they were smart 
because, for a long time, their in- 
come was greater than their spend- 
ing, and now conditions being dif- 
ferent, they are full of excuses and 
refuse to believe their present pre- 
dicament is their own fault—due to 
their own poor judgment. These 
chaps are already saying next year 
will be better, though none of them 
are taking proper steps to improve 
the conditions of their own business. 
This is most pathetic for the auto- 
mobile merchants of this country 
because, they are, today, so far at 
sea and they lack a real pilot who 
has sufficient foresight and ability 
and can make and put a construc- 
tive plan in operation to save this 
great industry. The average auto- 
mobile dealer is too dumb to know 
when he is losing money from day 
to day. 


Conditions have been going from 
bad to worse for over two years and 
are now at the lowest point, with 
fair prospects of finding a lower 
level if something drastic is not done 
at once. It won’t be long before the 
January, 1933, autmobile shows open 
and then some manfacturers are 
going to tell the remaining dealers 
that the dealers who went broke 
were canned because they did not 
do enough of the right kind of busi- 
nes and that this will allow bigger 
territories for the dealers who are 
still hanging on, and they should, 
for this reason, sell more cars. The 
manufacturer won't tell his dealers, 
who stick, that if and when we 
reach that prosperity corner he 
won't repeat the same words (not 
doing enough business) and again 
place some new agencies next to or 
near him—if he can get them? Au- 
tomobile manufacturers, distribu- 
tors and salesmen never did work 
fairly with each other—there never 
was the proper co-operation and 
and while in past years they were 








all quite successful it was because 
there was a market for any kind of 
a car and no salesmanship was 
needed to close deals. 

Like weeds on a beautiful lawn, 
during the past years there has been 
developed right under the noses of 
the manufacturers and dealers a 
business known as the “All Makes 
| New Cars at Discounts.” The over- 
head of such a business is next to 
nothing and it is impossible to ever 
take a loss in this branch of the 
automobile business. The All Makes 
New Car Discount dealers have done 
such extensive advertising, for so 
long a time, that the buying public 
are today looking for a discount and 
the ever increasing newcomers to 
this discount business has caused 





prices in competition, which always 


to his downfall, while his chief com- 
petitors grow stronger. Throughout 
the country there are many automo- 


where dealers meet and dine, often 
with factory officials, but they ac- 
the dealer. Properly managed asso- 


and save thcusands of dealers from 
failure. 





The average manufacturer's dis- 
count to dealers is very liberal, and 
if this discount to the dealers were 
doubled the average dealer of today 
would find some ‘vay to. pass the 


bile dealers associations and clubs | ° : 
| inclusive. 


ciations could accomplish big things | 
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In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
They are not necessarily ours. 
something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 











means “red ink” for the authorized | 
dealer and will sooner or later lead | 





|; manufacturers 


red. 
the authorized dealers to cut their | 


Se. ree a) | dise, 
complish very little of real value to | forth, and there will 


| Chester I. Campbell, Louis A. Hinds 
|} and the Boston 


If you have 


A Discount Dealer Speaks 


to the retail 
blame 


buyer. 
their 


increase over 
Dealers cannot justly 
inability to make money on general | 
business conditions because records | 
show that, for this year to date, 
enough cars have been handled by | 
the dealers to have shown them a | 
nice profit, if these cars had been | 
sold at what the manufacturer | 
priced them—and the manufacturer | 
has put more value in his car for | 
the dollar than ever before. 

Over two years ago one of my 
employees, who worked for me for 
years, was paid considerable money 
to disclose any information that he 
had gained about how this business 
was operated. Learning of this 
strong desire to stop this All Makes 
New Car Discount business, I ad- 
mitted to some of the biggest dis- 
tributors in New York (members of 
New York Dealers’ Association) that 
my discount business could be} 
stopped and would have to be} 
stopped or the authorized agencies | 
of the future could never hope to 
use anything but red ink, and they 
have been seeing red ever since. 

After sixteen years selling at dis- 
counts I say that giving discounts 
never did necessarily get business, 
but a reputation for honesty, truth- 
fulness and ability does—and after 
years of experience in buying and 
selling and never once failing to 
win over any obstacle that stood in 
my path—fighting fraud by expos- 
ing the doings of dishonest dealers 
and at the same time showing up a 
powerful newspaper, justifies me in 
saying that if the same plans were 
used by the right parties in up- 
building—rather than tearing down, 
as now seems to be the case—all 
that is left can be made right. As 
the wheels of progress roll on it is 
often necessary to destroy in order 
to build a more solid foundation. 

As for next year, the manufac- 
turers will do well if they dispose 
of aS many cars as they have this 
year, and if these cars are sold on 
the same basis as present sales, then | 
it just means some more red ink for 
the dealers. Kid yourself to the 
contrary if you wish, but this is 
common sense—but if these cars are 
actually sold at what they are 
priced at, and they could be, the 
dealers would be far more healthy, | 
wealthy and wise. It is surely time 
that dealers come down to earth and 
stop operating at a loss, and wise is 
that dealer who figures on selling 
no more cars next year than he dis- | 
posed of this year, and if he cannot 
get the price for them—the sooner 
he quits the better for him. It is 
not yet too late to make something 
worthwhile out of this present 
beautiful mess which was once a | 
great industry, but only immediate | 
co-operation between dealers and | 
and, though this | 
may sound very radical, nothing 
short of the setting up of an inde- 
pendent dictatorial power can save 
them, and if the services of the 
right man were obtained he surely 
would enact certain rules to control 
the price-cutting in a way that 
would be beneficial to both dealers 
and manufacturers. There can be 








|}no prosperous dealers while they 
{throw in their comissions to make 


Sales, and no manufacturer can 
profit by his agencies going in the | 


PLAN FOR EXPOSITION 

Boston, Mass., Sept. 27.—Prepar- 
ations are being 1aade for an event 
called New England’s Prosperity 
Exposition in Mechanics Building, | 
Boston, October 31 to November 5, | 
Plans include exhibits of 
manufactured products, merchan- 
materials, services and _ so} 
be morning, | 
afternoon and evening sessions. 
The affair is under the direction of 





Post. Each New 
England state will be assigned a 
day of the week of its own, and 
special demonstrations will be ar- 





| bestos-Manhattan, 


| 2% 3—Detroit. 





ranged to set forth the advantages 
and economies of that state. 












OHIO BOARD ALLOWS 
RAILS TO CUT RATES 
TO MEET TRUCKING 


Columbus, Ohio, Sept. 27.—Hold- 
ing that the Norfolk & Western 
Railway was justified in establish- 
ing a “missionary rate” on sand and 
gravel in order to influence move- 
ment of the commodity to its line 
instead of to competing motor 
transportation companies, the Pub- 


lic Utilities Commission has dis- 
missed a complaint of the Van 
Camp Sand & Gravel Company 


against the railroad’s rate of $10 
per car, regardless of weight, from 
Newtown, Ohio, to points within the 
Cincinnati switching district. 

The sand and gravel company’s 
complaint against a rate of 40 cents 


| per ton from South Lebanon to Cin- 


cinnati, published by the Pennsyl- 
vania Railroad, also was dismissed. 

“The defendant, Norfolk & West- 
ern,” the commission said. “pre- 
sented testimony which, in our 
opinion, warrants the publication of 
the lower rate to bring into exist- 
ence traffic that would otherwise 
be lost to its line, and particularly 
so during the present period when 
there is a superabundant supply of 
idle cars on its lines, suitable for 
transportation of the traffic herein 
involved.” 


P. F. KREUZER WITH 
ROYAL BRASS MFG. CO. 
Cleveland, O., Sept. 27.—P. F. 
Kreuzer, formerly assistant manager 
for the Glauber Brass Manufactur- 
ing Company, Cleveland, has been 
named manager of the specialty 
department of the Royal Brass 
Manufacturing Company here. 
This company is now in position 
to make up any brass or non-fer- 


rous metal automotive accessory 
items to specifications and blue 
print. 


RAYBESTOS TO EXPAND 
Stratford, Conn., Sept. 27.—Ray- 
Inc., manufac- 
turer of automobile brake linings, has 
started figuring plans for two ad- 
ditional buildings at its plant here. 
One will be used for office purposes 
and the other for manufacturing. 
Details of the buildings have not 
been made public. 





| COMING EVENTS 


— 
SEPTEMBER 

27-28—Chicage. American Electric Rallway 

Association Meeting, Hote! Stevens, 


29-30—Chicago. National Association Motor 
Bus Operators. 


30-Oct, 1—Dallas, Tex. American Institute 
Mining and Metallurgical Engineers, 
Petroleum Diyiston 


OCTOBER 


8—Buffalo, N. ¥. Society of Auctomo- 
tive Engineers’ Production Meeting. 


3- 1—Buffale, N. ¥. National Meta! Con- 
gress. Sponsored by American Soa- 
ciety for Steel Treating, with co-op- 
eration of American Society of 
Mechanical Engineers, Institute of 
Metals and Iron and Stee! Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 


3. 7—Washington, D. C. Nationa! Safety 
Council Meeting 


3- 71—Buffalo, N. ¥. Nationa! Meta! Exe 
position, 174th Regiment Armory, 
w Eisenman, 7016 Euclid Ave.. 
Cleveland, director. 
3- 8—Buffalo, N. ¥. Nationa!) tron and 
Stee] Meeting 
4- 5—Niagara Falls, N. Y. 
Automobile Merchants 
Inc., Convention. 
{- 6—Toronto. Transportation 
8S. A. E., Royal York Hotel. 
6-16—Paris, France. Passenger Car Show. 
10-14—Atlantic City, N. J. American Gas 
Association 
13-22—London, England. Olympia Show. 
17-22—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branch, 
NOVEMBER 
11-19—Glasgow, Scotland, Motor Show. 
14-16—Atlanta, Ga. Nationa! Tire Dealers’ 
Association 
15-17—Houston, Tex. American Petroleum 
Institute Meeting 
1%-Dec, 4—Paris Aeronautica! Show. 
DECEMBER 
National Standard Parts 
Association Convention 
5—New Orleans, La. Association of 
Asphalt Paving Technicologists. 
5- 9—New York. Annual] Meeting A. 


Empire State 
Association, 


Meeting, 


M. E. 

5-10—New York. Power and Mechanica) 
Engineering Exposition. 

5-10—Detroit. Third Annual! Joint frade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 


JANUARY 


7-14—New York City. Nationa) Automoe- 
bile Show. Grand Centra! Palace. 


16-23—Detroit. Highway and Building 
Congress 
28-Feb. 4—Chicago. Nationa! Automobile 
Show. Coliseum. 
FEBRUARY 


11-18—Kansas City, Mo. Kansas City Moe 
tor Car Dealers’ Show 
27-Mar. 14—New York City. Chemical Exe 
position, Grand Centra) Palace, * 
APRIL 


20-21—Cleveland, 0. National 
Association. 


Petroleum 


a te 


bn 
z 


oe 
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Gear Lapping Machine 


— 


Ba Se Re EN 


> 


The Fellows Gear Shaper Com- 
pany, Springfield, Vt., has developed 
a new method of finishing gears by 
lapping after hardening. This proc- 
ess, in addition to smoothing the 
contacting profiles of the teeth, also 
removes slight distortions resulting 
from heat treatment, thus producing 
more accurate, efticient, longer lived 
and quieter operating gears. 

The principle of operation of this 
gear lapping machine, which is 
known as the “3-Lap Recess Type.” 
differs entirely from that of rotating 
gears with lapping compound intro- 
duced between the teeth. Its success 
does not depend simply upon the 
rotation of the work and laps to 
effect the lapping action. It af- 
fords in addition a_ reciprocating 
movement of the work at a fairly 
high rate of speed. This effects an 
adequate distribution of the lapping 
compound over the contracting 
teeth, and results in much more 
efficient and rapid lapping action. 
The spindle which carries the work 
is positively driven through change 
gears, and the three laps are ro- 
tated by the action of the work. 
Independent and adjustable friction 
brakes are applied to each of the 
three lap spindles so that the pres- 
sure of the laps on the work can be 
varied to suit conditions. 

Since the work affords the only 
positive drive for the laps, and since 
the free rotation of the laps is re- 
strained by friction brakes, it is 
evident that the contacting pressure 
of the laps will be equally distribu- 
ted, thereby equalizing the lapping 


action. The distribution of the 
lapping compound, and hence its 
efficient lapping action, is facili- 


tated by imparting a reciprocating 
motion to the work. The drive for 
this reciprocating motion and the 
drive for the rotary motion of the 
work are independent of each other, 
so that the rotative speed and num- 
ber of strokes can be varied to suit 
the number of teeth in the gear be- 
ing lapped. The length of the stroke 
can also be varied to suit conditions. 

In order to change the pitch line 
contact of the three laps on the 
work, each of the laps can be made 
with a different number of teeth. 
The center distances of the work- 
spindle and the three lap spindles 
are not adjustable, but through the 
medium of an independent mechan- 
ism the two upper lap spindles, which 
are mounted on self-aligning ball 
bearings, can be set at a slight angle 

















with relation to the axis of the 
work. This feature is designed to 
make possible the correction of 


slight errors in the axial relation- 
ship of the teeth, which results 
from distortions in heat treatment. 
and will be found especially advan- 
tageous in lapping helical gears. 

As has been previously mentioned, 
the operation of this machine is 
entirely automatic, with the excep- 
tion of inserting and removing the 
work, and this is accomplished elec- 
treally thruogh the medium of a 
limit switch. The limit switch can 
be set to any one of eight predeter- 
mined number of revolutions of the 
worl: in both directions, upon the 
completion of which the machine 
stops automatically. 

It will be seen from the foregoing 
that provision is made for control- 
ling automatically the number of 
revolutions of the work in both di- 
rections; for changing the recipro- 
cating stroke of the work, depend- 
ing on the design and requirements 
of the latter; for changing the rela- 
tive rotative and_ reciprocative 
speeds; for adjusting the necessary 
braking action to promote efficient 
lapping action; and finally a means 
for accurately changing the axial 
relationship of the two upper lap 
spindles to the work, so that errors 
in lead of helical gears can be cor- 
rected. 


The amount of offset or misalign- 
ment of these two upper spindles is 
definitely indicated by means of 
dial indicators reading to one-ten- 
thousandth of an inch, so that the 
operator has the means at hand, 
once he knows the error in lead of 
the gear, to accurately set the ma- 


chine to accomplish the desired 
correction. In other words, this 
mechanism provides facilities for 


complete control over the correction 
of distorted teeth. 

Spur gear laps are employed for 
lapping spur gears, and helical laps 
for helical and herringbone gears. 
This machine, it will be noticed, is 
particularly adapted to the lapping 
of shoulder gears and gears having 
a recess at the end of the teeth. 

The material customarily used for 
making laps for use on this ma- 
chine is a good grade of cast iron. 
The success of the process is also 
dependent on the lapping compound 
used, aS well as the oi] in which 
this compound is suspended. The 


(Continued ‘on Page 6) 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, SEPTEMBER 28, 1932 


Production -- Engineering -- 


NEW A. C. WELDER 


The “Westinghouse 100-ampere 
FlexAre A-C welder is described in 
a new leaflet published by the 
Westinghouse Electric and Manu- 
facturing Company. Copies of the 
leaflet may be obtained from the 
nearest district office or direct from 
the advertising department, East 
Pittsburgh. 


Rated at 220-440 volts, 
cycles, single phase with 
range of 4 to 125 amperes, this 
welder meets the great demand for 
the economical are welding of thin 
gauge material such as that en- 
countered in the manufacture of 
metal furniture, sheet steel cabinets 
and containers, in aircraft fabrica- 
tion work, 
work and in the fabrication and 
erection of ventilating systems and 
materials handling equipment of 
many kinds. 

The publication 
construction, operation 


describes 


New Blovater Bucket 


A new design of elevator bucket 
for heavy duty work, said to be the 
first notable improvement in cast 
bucket design over a period of years, 
is announced by Link-Belt Com- 
pany, Indianapolis, the last innova- 
tion having been the appearance of 
reinforced lips and reinforced backs. 

The new bucket, to be known as 
Style “AAP,” is made in all the 
popular sizes, such as 8x5, 10x6, 12x7, 
14x7, 16x8 and 18x8, and its princi- 


forcing ribs. 
around ends. 6. Middle of lip raised 
to reduce digging strains. 7. Made 
2 Promal, the new, stronger, longer- 
! 


Sess 


wearing metal. 

The company states that the 
“AAP” bucket embodies ideas gained 
from users of buckets in many fields, 
as well as an improvement in its 
foundry department in the method 
of pouring buckets, resulting in 
sounder castings than was possible 
with the old method. 

It is claimed that the new bucket. 
while weighing and costing a trifle 
more, will result in notable econo- 
mies through its !onger life, accru- 
ing from a distribution of metal, 
which insures the maximim in wear 
resistance and endurance, Proma! 
itself being stronger and more 
The 


in 


durable than malleable iron. 


ribs down the front and the heavy | 


flat beud around the ends offer | 
added resistance to the _ bucket | 
being twisted out of shape under 


severe service, as in the handling 
of ores, stone, sand and gravel, fer- 
tilizer materials, etc. 


| Brake Service Handbook 


The Multibestos Company is issu- 





| vice, which has a number of in- 
teresting features. Each brake is 
treated as a unit in this new publi- 
cation. The flat rate charges are 
computed to permit it to be used 
either in rural or urban locations 
where there may be considerable 
variation in overhead rates. 

In mechanical make-up the hand- 
book is of small page size to allow 
it to be put in the tool box without 
folding. It can also be carried in 
the mechanic’s pocket. It is printed 
on a special paper that may be 
washed in gasoline when the book 
becomes soiled. 

Each handbook is numbered and 
printed with the mechanic’s name 
and address. This registers him in 
the Multibestos Brake Service In- 
stitute. The names of service sta- 
tions actually using 
| products are supplied by their job- 
bers. They are checked for dupli- 
cation and the names are regis- 
tered. The books are sent to the 
jobbers who instruct their sales 
forces to deliver the books to the 
mechanics in person, which creates 
good-will for the jobber salesman 
and give him another point of con- 
'tact’in the service station. 





50-60 | 
current | 


job and garage repair | 


the | 
and dis- | 
tinctive features of this new welder. | 


Announced by Link-Belt 


pal features are summarized as fol- 


5. Reinforcing bead | 


ing a new handbook on brake ser-. 


Multibestos | 
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moulding securely and more rapidly 
a hammer. 


E. A. HEATER 


Production is now under way on 
the new E. A, automobile warmer, 
made by E. A. Laboratories. 

In general principle the 
heater utilizes the plan of radiator 
and motor driven fan. 

The radiator core is entirely 
brass to make 
The capacity of the core is a full 
quart. The forty-two tubes are oval 
in shape and sufficiently large in 
diameter so that clogging is virtu- 
ally impossible. 

Tne motor is 


lows: 
1, Heavy back. 2, Heavy lip. 3.| 
Reinforced corners. 4. Front rein- | 


of 


extra large, with 
insulated. Brushes are instantly 
accessible for adjustment and the 
| Self-aligning bearings require lubri- 
| cation only once a year. 





flow by regulation of motor speed | 


|to any desired degree. 

The warmer is made in two models 
—De Luxe, with full chromium 

| housing and twin deflectors, and the 

|}model “S,” with chromium front 

jand single deflector. 


Industrial Relations 
Conference at Princeton 


Princeton, N. J., Sept. 27.—A lec- 


of the industrial relations executive 


Company of New Jersey, opened the 
| conference course in industrial rela- 
| tions here. 

The anniversary dinner was held 
with John D. Rockefeller 3d, Axtell 
J. Byles, president of the Tide Water 
Associated Oi] Company 
ward D. Duffield of Newark, acting 
president of Princeton University. 
as speakers. 

Mr. Byles advocated reduction of 
governmental expenditures as a 
means of limiting debt and recom- 
mended compulsory production con- 
tro]. He said limitation of debt and 
control of production were the ma- 
| jor problems of present-day busi- 
ness. | 
Mr. Rockefeller gave the business 
executives and leaders four requisites 
for ideal industrial relations, 
namely, co-operation and mutual 
understanding between employer 
and employee: collective dealing, 
rather than collective bargaining: 
realization of ooth employer and 
employee they are business associ- 
‘ates for the common good, and re- 








it corrosion-proof. | 


solid bar copper commutator mica | 


The heat switch controls the heat | 


ture on the piace and qualifications | 


by C. J. Hicks, executive assistant to} 
the president of the Standard Oil} 


Factory | 


Staplace Moulding 


The Randall Company, Cincinnati, O., is placing on the market & 
new automobile body moulding under the name Staplace. 
is applied by means of a pneumatic staple driver, which fastens the 


This product 


than it can be done with tacks and 


The Staplace, its maker says, may be covered with lace, 
imitation leather or fabric, and is flexible enough to take a very sharp 
edge bend. The pneumatic staple tool weighs four pounds, requires sixty 
pounds of air for operation and drives a staple 5/16 inch wide acress 
the crown and having a point length of *% of an inch. 





|alization of the employer that he 
|should never put the means before 
the end. 

President Duffield presided at thé 
| dinner and welcomed the executives 
| to the conference, sponsored by the 
| Princeton Graduate School. It will 


new | 


| continue through Saturday. 


LONG ISLAND R. R. PLANS 
STORE-DOOR DELIVERY 


New Yerk, Sept. 27. — Frec 
tion and delivery, from door to door, 
than carlead freight 


ments will be inaugurated on or 
about October 1 on the Long Island 
Railroad, it was announced yes- 
|terday by Vice-president George Le 
| Boutillier. Tariffs filed with the In- 
| terstate Commerce Commission and 
| the New York State Public Service 
Commission provide for this free 
service te patrons of the Long Isl- 
and Railroad on traffic moving to 
or from New York city proper and 
| locally between any two points on 
| Long Island beyond New York city. 
' In making the announcement, Mr, 
Le Boutillier said that a working are 
rangement had _ been perfected 
whereby less-than-carload = ship- 
ments will be handled to and from 
railroad stations by the trucks of 
the Railway Express Agency. These 
trucks wiil collect the shipment at 
{the shipper’s door at originating 
point, the railroad will perform the 
| road haul to the destination freight 


collete 


lof less ship- 


| Station. where the express agency 
trucks will again collect the ship- 
ment. 


HIGH PRESSURE GREASE 
HOSE 


The Reda Manufacturing Com- 
pany, Springfield, Mass., is prepar- 
ing to market a new high pressure 
|grease hose to the trade. It is 
claimed that due to the method of 
construction this hose will with- 
stand a pressure of over 15,000 
pounds. Attention is called te the 
small diameter, light weight and 
| great flexibility of this hose. 

; The inside diameter of the hose 

is a quarter of an inch. The inner 
|tube, it is claimed, will not become 
| spongy or collapse. The outer cover 
|is a grease resisting rubber com- 

pound, which, it is stated, wil) not 
| become soft or peel, 


and Ed-| 


CLASSIFIED ADVEKTISEMENTS 
' IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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Gear Lapping Machine preference ror jobs. Equity es U.S. COURT IN UTAH = "Pontuse sates win share the ‘Oc: 
eivershi roceedin 
(Continued from Page 5) auainat the” aan Desanher 3 T0 DECIDE FREIGHT Main a ‘ane the toe eee 


| 
lat 53 Brook St. The combined or- 


best results are obtained by using a | electric limit switch. A '4-hp. mo- a — plant was operated | RATES ON VERICLES| ti rm : 
: tor, 1880 ram. mounted im the . |ganization wi represent Pontiac 
compound of 320 to 400 grit, and} P. Sixes and Eights, La Salle V-8 and 


an oil should be used which will| opposite side of the base, drives the (p> Qe aeons | | the Cadillac v- 8 12-16 


compound um This pum is | 
keep this compound in suspension. 0 P - F 4 (Continued from Page 1) 


provided with an agitator to keep | N Ww D ] | 

The finish on the work and the! the compound mixed when the ma- | e @a ers Preyrge eg re incorpor- A. 0. SMITH CORP. ADDS 
|} ated in other state ne Case was 

: es 200 NEW EMPLOYEES 


time required for lapping is con-| chine is in operation. In order to | { 
f A ointe | yesteday transferred to 
| feral Court. 


trolled by three factors: (1) Amount regulate the amount of compound | | 
j The attorney for the plaintiffs| Milwaukee, Wis., Sept. 27.—In the 


pumped to the work, a by-pass is 





of lapping necessary to remove IN-| introduced in the line, so that the|t 

accul ie lapping a pump can work at full capacity, | OHIO ren _ a en te ee last five weeks the A. O. Smith 

used; (3) the rotative and recipro-| and the flow of the compound on} ive ally ews 1a IS Chents | nore ‘ ake an 

cating speeds employed. For the! the work restricted to suit require- Studebaker—Huffman & Hinderer | Number between 4,000 and 5000 | ee ~ om a. 

average gear it is best to employ 4 ments. Company, Maryville. | persons, most of them resident in| 200 toolmakers, bringing the total 

comparatively slow rotative speed —— Willys-Overland — Sharonville| Salt Lake county. He asserts that | Plant forces to slightly less than 

and a high reciprocative speed with WILL REOPEN PLANT. Garage. Sharonville somewhere between $20 and $40 per | 1,800 employees, according to L. J. 

a comparatively short stroke. For Newark, N. J., Sept. 27.—The ee ee ee car is involved. |Parish, employment manager. 
PENNSYLVANIA | The proceedings started in July The increase is due to added 


Graham-Paige — Normal Hill! by the filing of a suit against the| activity among automobile manu- 


a 26-tooth gear of %4-inch face, the) pjant of the National Harris Wire 
_ anaes se ' , 
Company, 221 Verona Avenue | Garage, Kutztown: J. Bruce Fester,| Botterill Automobile Company, a |facturers in bringing out their new 


reciprocating stroke should not ex- 


ceed ', inch (this, of course, being . 
governed somewhat by the design closed sincg June because of re-| Berwick dealer concern here. It was as-/|fall models. When frame opera- 
ceivership proceedings, will be re- TEXAS | serted that a car was purchased/|tions are increased next month, a 


of the gear), about 400 strokes per 
minute,, and a rotative speed of 200 
surface feet per minute at the pitch 


‘including in payment what was/|few more men may be added. 


represented to be a fixed charge for = 
and the complaint goes on|2@ YEARS WITH STU DEBAKER 


opened next month. Raw material » . a 
es eee Studebaker—Carhart Motor Com- 
to cost $100,000 will be purchased pany, Panhandle 


line The average lapping time! immediately. freight,” 

varies from one to four minutes,; This announcement was made to| WASHINGTON to say that on July 1, 1932, it was| Seuth Bend, Ind., Sept. 27.—Don O. 

depending on the conditions previ- | Federal Judge Fake, who approved Willys-Overland — Sather Motor | learned that the I. C, C. had de-| wijson, manager of the Studerbaker 

ously stated. a sale of the machinery and equip- | Company, Tacoma. clared the freight charges excessive.| Service Department, was recently 
This machine is designed for in-| ment of the Harris concern for = ap gE pT | presented with a gold medal in com- 

dividual motor drive. A 2-hp. mo- | $25,000. The successful bidder was LEASES NEW QUARTERS TAKES PONTIAC LINE |memoration of his twenty years as- 

tor, 1.200 r.p.m., mounted in the| Harry Asher, who said he was buy- Springfield, Mass., Sept. 27-——-New| New York, Sept. 27.—The Cadillac | sociation with the corporation. Since 


base, drives the machine through a! ing the property for a client whose | and larger quarters for General| Motor Car Company of New York| joining the Studebaker ranks in 
single pulley and operates both the| name he would not disclose at/ Tire sales and service in Springfield| announces the acquisition of the |1912, Mr. Wilson has been one 92f 
rotative and reciprocating mechan- this time. 'have just been leased at 883 Main/sales and service of Pontiac sixes | the most energetic members of the 


ism; also > the lubricating enema and Asher said that old employees of St. by Avery- Ogston, Ic and eights in New Rochelle by its or rganisation 


THIS 1S THE FIRST TIME THAT THREE MONTHS’ REGISTRATION _ FIGURES BY MAKES AND STATES HAVE 


NEW COMMERCIAL CAR REGISTRATIONS FOR FIRST 






















Make of Truck 


Mississippi 


Massachusetts 
Missouri 





Minnesota 





Connecticut 
Louisiana 
Michigan 





Arizona 
Arkansas 
California 
Colorado 
Delaware 
Florida 
Georgia 
Idaho 
Illinois 
Indiana 
Kentucky 


























Autocar a ae 14 6 2 604 Sd | aa he _ 
* Brockway jy 2 _f if yj @q | qf 8 | 5 . 12 9 / a ae 
Chevrolet | 240 66,226,770 287,263 ST] 418, 326, 6512, S51 447f 351) 244170207, 299, 449] 553504174) «1187, 99) 283 
Diamond-T | i tT wy ye TT Tay ety CS 6 wm | sj | 6 
Dodge } 16 7819888] 88 AY 100, GC 
Federal — Sk ee ee qj | oF Fy 8 a a — of § 7 Ss fF 6h|lhlU 2| 1 
Ford | Ti9| 54182," 1229, 343" 15359] 507, 292,38, «GB S479,« 262] —«226,—S—L:SSsi36——136,—167| S37] 530,352, 92| 773/139) 212 
GMC Uf 8 8 HTT 
t+indiana / 1s a ; . ba ze _ se | l | 5 | 1 3 ae * ae = | _ 1 cs : 7 as 1| 
International | 4 i 33 115 7 59 19} 70 41 16 322163 149] «62 81 54 36 69-92] B2Yiad14G, 29) 292; 51) 126 
LaFrance Republic] 3 t—i(‘(‘éi‘alet:*S#Cd 2 | 1 17:10 > 2 , a a ee a eee 
Mack a a 5 st wf yy FF fT FF yy Sj 3 oe ee 12, 25| jis; S| SCT CE 
Pierce-Arrow _ | 4 | 2 - 1 1 1 | 1 a ak 
Reo | 7 2 2104, 53,29) TCT st 215 i843] 48] |B 
Sterling | | 1 | 15 | I , os | | § | 
Stewart | l 8 | 2 12 | 1 1 15 | 1 1 2 

Studebaker | 1 | 46, —Osad 5 . © 4 | 390 36 2), 4 #10 #43 7 5 16) 35 23” 2 29) 2 il 
White | 1 2 «16 8 4 il} 9 8 1 13 ja} I 8 31] 1 15 8 1 
Willys- Overland | | 2 8 13 5 | 2 2 2 38 23 12] 3 9 1 2 5| 13 9 2 22 4) 13 
Miscellaneous —| 7 ij 155) 15 5} 12 8 5 91 il 22) 17 11 3 1 10—«12Sté«i8S 5 2; 46 4| 8 
State Totals 471 148 458) 2796 136 2479 1487, 1002 3 690—«1457 2 719 





*Indiana combined with Brockway Curing January and February. *One months’ repert. 
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NEW COMMERCIAL CAR REGISTRATIONS FOR FIRST 


| | 




























































































= 
2 2 3 B 
Name of Track 2 | 3 ' 3 = 5 3 sa a d 4 Z 3 5 d 3 
218 s/s | 8 : = $i\3 3 e2i/etieizie#]é& 
a2sit 3 S el ¢ $ & 3 3 CY | & a s 3 5 
«|< 6;6/;/6814 5 a 3 a oe oe oe ee 
Autocar | 30 i © 5| 3 4 2 | 2 1 20; 67f 4 |, ee 
Brockway-Ind. [| 4 | ij 9 | a if Mj {| 3) 3 My a 66ST (1 Oy — 1; 24 1 
Chevrolet | 529 132; 370-*'1552—«488,—=«414/—«124] 700 ~=—732|—«2167,-«:1946, 1331, 1229] 830, 587, +422, +~«=—«636, ~—=«499{—« B55] 1017| 1087; 268 2015245! 782 
Diamond-T | 7 13 | 1 182; 12,—S—« | 12 5 1 2 23, =«i4]SCtéi‘itSt*é« 63] 8 
Dedge | _7\__11;_—*34,_—-410,—S76—CGCSCSC TCC, 81,1665] —«104, 10,31 =i, SSD] HB] 143; 138/13; 215] 25/8 
Essex ee eh . ee 1 | Tr t 2. = ) co ae 1| . {5 | 6 oe 
FWD ey 7 | oe ae 8 ' | Cs . 
Fargo } ] ae 4 — -?. Oy 4 1 2 1| 3 1 8 3| 3 
Federal a | 2 6 20 . . -..:.dh6Uhdtlhlh eh Um se I 15, 30} =O, iT | CTD 
Ford | 521 304 669) 4497 “839-765, ~—«194{ +1222; 1051; 314 2939, 1605 i415 | 848 615, +593, —=»891/_—=«692|_—«2509| 2250| 1300, 346, 1876, 338 887 
G6uC. [is @¢ 3} @ @ 8} 9 16 6 102) «87 «9p S386] 14/317] 75|SCH_SsC(iKY TH 7|_—s 80 
International 71} 25] 74] 151; 80,5 ‘18| 79; 108 33) 556 «296, +310) #147 123 121| es 108: 202] 170; 246, 40,303) 84| 197 
“La France-Rep. | | 12) 3 | T -.. . -.. os. ae le ae 5} 10; —-20) 1 4 1| 
Mak [3 | 15 38 #41 «44;0~CUSE!CUSC i; 30) 4 wf 5| 20 ‘il 13 a] a | wa 3 7 
**Paige | co Ce ae. oe a oe a ee ae | . ee a a . oe 
Relay a ee Ree ee ae ee ee a 2 
Reo j 4 4 6| 136 25 56 a a a er a ee 17 12 3 18| 26 74) -47| «39 3| 25 9 il 
Rugby } | ee ee | ] 4| 3| 4 | 9 4) i 
Sterling a Ba ae | 49 Sine ao a ee ee “98 aang | 1 | | 2 2 29 | 1| | | 12 | 
Stewart Ce eee | 19; 38 7 2. l 4 ae . 8 6 
Studebaker j; 27 9 i of 6 MlhCUm!CUYCS 1 | oS 56 SO; 38 32 3 33 19) 41f SH CSO 1) 33,4} 40 
Whippet ee Bae a , |e. = 2 ] ] .. 2. | - . = 
White | 3 a a ee 1] 3 i) 390) 6 6) ~=98| ~*~ ~t)~SC=~SYStC<CS~s*C<i<‘iCYYC(‘( YC CCT, TSC 
Willys eo al = eS ee ae Sn oe 8, SSS; S38] Stsi2S | 25 13; So 10s 7| 26] 52 1[ 33 | 2 
Willys-Knight Steel ce en eee 5 1| ir «os ft 2 os & YY @ Tf Ff © | 9| i 
Miscellaneous | 1 3 | 282) 12)_ 12) |_| 4) 3;_ 272, SCO Ct) CSC S*~SSC“<‘i CYC )SC~dYC(‘(‘irYS~O;~CY:C*«S 
Totals | 1174! 496; 1177; 7539 1647, 1643| 370] 2130} 2027, 581| 6721| 3784) oy 2099, 1541! 1215; 1774; 1591! 4483] 3905| 3086] 685; 4877, 752| 2094 


*Combined report. "Two months report, previously carried in the Miscellaneous C 
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a aaa 
| service division of the American | in southern New England who are |shirts, has recently been increased 
O h O h H d | Railway Association. peering into the future in an effort |33 per cent. It has been on a dav- 
Tl t e t er an The total for the week of Septem- | to gauge the scope of likely business, | and-night basis for several months. 
|ber 17 was an increase of 85,478 cars|say that inventive progress has| Unfilled orders necessitate this 
above the preceding week, when/taken modern cloth producing de-|schedule at least until November 1, 




















BRIGHT SPOTS IN N. E. -iamnny os iv. oon ak. loadings were reduced somewhat ow-| vices so far ahead of those now in | 

ee Mass., Sept. ie a and a SUK goods esltad- | ins to the observance of Labor Day,| use that once textile mill activities | FRIGIDAIRE SALES RISE 
more bright news for New Englar ee ’ | but was 155,312 under the same week | have reached a normal basis there | Dayt —Frig 
industrial centers was released by a _ veer a aon eee | }in 1931 and 365,259 under the same | will be no choice but to rehabilitate | a eee ee 
Walter C. Conroy, state director of Lawrence worsted mi remain | week two years ago. mills or drop from the race, victims | poration sales of household electrie 
employment. ee are Penna a of competition. | cal refrigerators for the first twenty 

7, several repor ar 6 : 

Conroy found that during August | overtime. . RECALLS MEN TO SHOPS One of the outstanding develop- | 4@ys of September showed a 25 per 

confectionery factories showed At Fall River and New Bedford.! New York, Sept. 27—With rev-|ments born of this depression has /|cent. increase over the like period of 











marked seasonal increases in eM-| operations im several cotton mills| enue freight showing a marked rist |been increased research. Distribu- | august, according to H. W. Newell, 
ployment; that shoe production in | were slightly improved, and in the|and the amount of railroad equip-|tion of a product runs along with | . 

New England tended upward, and | jatter city a rayon mill gradually | ment needed for service increasing, | little sales effort when the economic | Y!@e-President in charge of sales. This 
that several leather tanneries in- | pecalied its workers toward the close | the Pittsburgh & Lake Erie, a New| trend is upward, but let a reverse | 1S contrary to custom, as Septem- 














creased operations. of the month and expected to em- | York Central subsidiary, has found |Ccome and executive ability concen- ber sales usually run about 10 per 
An employment increase aisO W&S | ploy a full force in September. lit necessary to ad@ considerably to | trates upon ways and means to bring | cent. below August. 
shown in several mills producing The Worcester industrial district, | their shop forces in both locomotive | |hack lost demand. Appeal to the | Mew models . — 
‘otton, woolen and worsted goods, | which i ; itinsvi showed | « ee Sg Wee ras , trade goes out in the form of im- | es announced Septem 
co , which includes Whitinsville, showed | and car shops at McKces Rocks, Pa. ber 1 have been a contributin 
and rayon and silk materials. 'a marked increase in activity, and| Ajithough it was not officially | provement in the product and low- | | factor, Mr. Newell stated 8 
The confectionery employment in- | one woolen mill was employing day | stated how many 1men would returr, | ered selling price. : eee . 
creases were centered around Cam-| ; i j | aaa : . | ; ; 
and night shifts. to work, the number is said to be JOBS UP IN PENNA. 





bridge, and the outlook for the The steam railroad shops at | considerable. The Pennsylvania TENNESSEE PLANTS BUSY 
candy factories for September was | Springfield, employing a force Of| Railroad is reported also to have| Richmond, Va., Sept. 27.—O'Bryan | 
bright. The good news in the shoe | several hundred men, resumed Op- | added a number of workers to their | Brothers, Nashville, Tenn., 
and allied industries was reported | erations. Activity in a box foctory | forces at their spainet in this area. 

chiefly from Haverhill and Lynn.|improved. Unemployment was no- | see 


From Haverhill also came reports |ticeable, however, among building ; 
that farm help was fairly well em-| mechanics and metal trades men. MACHINERY PROGLEMS ithe best business of the past four | PeTsons fewer unemployed in August 
en Providence, R. IL. Sept. 27—The | years. | than in July. Increased employment 


ployed. ’ . 
At Lowell employment gains oc- | / DINGS RISE | potential demand for modernized |° ' . ' ; _| developed in thirty-nine of the 
ee ee Cas 5s : textile machinery, built up during | | The firm is working three to four | state’s sixty-seven counties. 


curred in the wool scouring and ; 9 adi | nie 
| Washington, Sept. 27.—Loadings Of | +2 past three to five years of sub-|Mights a week, and has enough| Gains were recorded in counties 


worsted cloth mills; increased em- | 
revenue freight for the week ended | normal buying, is something that is | londers to run through October, it is| where textile, clothing, leather and 


ployment was recorded in a leather | | said. 
tannery and two hosiery mills, and |September 17 totaled 587,302 cars, the |assuming increasing importance in |food manufa turing industries, coal 


a paper tube plant reported im- | highest for any week since December | the mapping of inanufacturing plans| The capacity of the plant of the | mining and quarrying enterprises 
proved production schedules. Some! 12, 1931, according to reports filed | here. Mark Henderson Company at Nash- | are centered. Road construction als@ 
overtime was re eported in a knit today by the railroads with the car Textile | machinery manufacturers ville, wale manufacturers men’s contributed to the improv emeni 





Harrisburg, Pa., Sept. 27—Penne 
| Sylvania’s jobless totaled 1,264,892 in 
manu- August, or 34 per cent. of the norms 
| facturers of overalls and work gar- | ally employed. The state labor and 


| ments, has had in the last six weeks | industry department reported 2,714 























APPEARED, DUE TO THE DELAY IN RECEIVING THE REGISTRATION REPORT FOR THE STATE OF GEORGIA 


THREE MONTHS OF 1932 BY MAKES AND STATES 






























Make of Truck 


Mexico 
So. Carolina 
South Dakota 
Dist. of Col. 





Rhode Island 
Washington 
Wisconsin 


North Dakota 
Oklahoma 





N. Hampshire 
Nor. Carolina 








New 





























Autocar j 14 139 | 7 ae __30 a Pee eases os cane 8; | 1 i Me 
*Brockway | ~ 13 83 So me m= oc i; . oo be ae a ae 
Chevrolet | 33; 103 @13;_——«87,—«1357) «437/49 | 679,249) 115) 1205, 78) 185] 75,188) 1006 ~—91,—80|_—iS69 202] 166, 4082) (134) 17,439 
Diamond-T [| | +13 #461, «1, 8 4 a 8 Tt eT a Od |S 
Dodge | 4, 12) 110 6 279) 26 8] |= 28 19} 217 14) 15] 13/22) 45 f 7 42 25| 30 43 17 10 2,194 
Federal | i) i) +«12 ae] | 5 1 ES | Ce ) | TT @ 262 
Ford Y 12) 68) 463,70, 1289; -272) 31] _—=700,S 185) 147) 1113; 65,115] 32|_— 137,676, 80,56] 361,264] ~=119,- 316, 85]_—«a112 14,564 
G. M. C. | 4° —8téG 3; 181,25 2] 73; #17) +19) +111; 14, BY 19} 85) a) 86 YTB 5| 26 1,547 
Indiana Es Ske ae 3 a | PH | . 22 
International {5 15) _—132 14. 401 36,45] +166) 40, 27,371 18 5] 40) 43) «215, 2528} 56) 43] 32) 105,27) 47 4,169 
LaFrance Republic] —_— a ae ; ie i a ES oe oe 2 3 1| a eee ‘SL 
Mack | . a am } 110 1 | 8 1 60 3.0 8H 3 1 2 3 352 
Pierce-Arrow | a Ps {ion 1 aa a ee otha Maes Ns ciate ndianatan ee J at 
geo ~~ +| 21 3, 58) i) 121 5 4] #4 4 1, 100 9 | 3 3; 20 3 6 19; 12] 5 ig l 1 900 
Sterling ee eee 22 ee ee | I | Ta i - 
Stewart r | «# | 104 Ce ee | i ee aoe 
Studebaker =| 3)—=Ci‘«zw“W 1; 38 1 3] «33 3 4 «41 1 64] = =—66f S12) 62 8 2, 5 24 8 1 567 
White = —‘i‘zrT:Sti 1 38 3, 549, + «12 ; 17 2 aq ol — | ee 836 
Willys-Overland | | 2 6 | 29 2, 25 y 7 7m UU CUD TT 15 ~ 361 
Miscellaneous [| 1 ‘1 15} ti“‘(i‘(;wéCk OC a 5| 116) 5 5] 2) 2 28) 1 12; 30|~—Ss«12 45 2 «16 1,247 
State Totals a : < 5 245 


NN ee —_———— ee 





~ THREE MONTHS OF 1931 BY MAKES AND STATES 




















































































































































































£ : :|¢ ti.|? ; 3 

i % 3 < = = . a = be e 

« a & : = A & 2 £ = 

Make of Truck = = eis £ g 5 > = £ . 

= s e t = s ° : 2 @ » % 

Z z yz |Z 6 pigiz > z= 16 
Autocar | | 35) | 258, ; } 11 ee cies ee eae foo | | | 7 aaa __ 5 essa A | | 7| 521 
ines | 1 ls i|wmwm if 3 @ HF of hy dU rf © ; 1 . | | 411 
“Chevrolet | 41, 145,793,161, 1749| 623,115] 900] 387|_—«195|_ 1244) 80) 369 | __ 215) 255| 1422; 154/76, 770,289] 235,762, 96} B3|_— 24.418 
Diamond-T | | 2 20 q wm | yj F FF if FH a | 7 11| 5| ; 446 
Dodge | 10) 13,183) 10, 4aa[ vi 16] 140;__—65]__—-17|_—«358/_—25, 26 | 30; 32{ 12a; Sida) ay 7,2; SB! 3,666 
Essex se rT a | ae | |__8 oe. — | tet tied oases el, « 
FWD | | | oe SU | 2 | Ce |} 1| . -—  .- f 51 
Fargo on { 2) | 12 | a. oe Oe  csiladesini Maier econ ticanidea’ seca heist ascetics cin nase! = 
. fier =| =| CSC | a 1 | mo iy 4 34 22) 1 | tm wy fT +s yf { wm JT <|[ 3% 
Ford oe ~Yéll; 205) 3055, 570; 117] 1512) 465) 421| 2293|_ 227 ~ 340 | 181/255; 702/228) 106,744; 723) 312; 908/151; 205; 36,908 
G.M.C. ; ia 3} 98 4{ 165) [iy Sf oT ie isi 4, 5) 840} 885) BT 842] 1288 
International | 4\__—«12 Tai) 28,—«364;—— BZ] 196; 64) 29) 261/ —8|_sB J 107/29; 370) a5 10) 2] 45,10) 18) aj 4.572 
Mak | |. 4 @& | 1 63 cans hee cease ckien aces aia cain 
ee ea ec en a ee eee ce 
Relay | | 2 eo {32 ] | 8 we Me al | = 59 
— mE a 37 6 85 3 |__ 33) 4 7; 61|__—«2 1 yy op e ff F By TT Ha qf 842 
Republic 7 ; 4 | 3 ] | 3 es | ee SRS ees se J | [4 66 
Rugby | | | oS WV 9 ] ca | a | I ae --. | | 91 
Sterling — ee oe { | E | ae | | ce | | 1| | 9 Ss ae 
Stewart  . ane | 115) l |__22| | 40) 1| l a | 288 
Studebaker | 2|—~«6|~~=C* a, 74 3 2] ‘73 5; 15, - 59) —*12/ 2| 22; ‘12 19| 9 2 6; 32) 12 42 6 3| 902 
—<« i» + | ao a) | | 5 ne ee 1} 1 4 2 =. 2 A oe eee 98 
White a ee 106| 7| | 38, 4; 14, 53) 3 | | 2 26) 5| | 22| 10 | 4 3) 5| 2 €33 
Willys ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee eee ee ee 464 
Willys-Knight | | , 2 | 2 I I I I a Ea ee ee Ee a 
Miscellaneous ; 4 ; 90 3; 172; = 18 | 68) 8 =:18} (58 1, 10} 1| 1; 59, 14, | 20; 65| 3} 31 2; 33) 1,303 
j 399) 3268) 427| 7108) 1366) 325{ 3195| 1045| 767, 4832) 417, 795] 595, 622) 3859| 484) 237) 1767| 1317] 715| 2079; 308, 369) 78,498 
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This Traveling Machine Shop 
Specializes on Popular Makes | 


sales 


Taking his tip from car 





| 


| 


1 
| 
| 


bolts and bushings, fan belts, igni- 





| petitor. 
Ford sales in July, as revealed | 
by official registrations, mounted | 


| combined 


records which show that between 70! tion cables, light bulbs, brake lining 
|in sets, shackles and clutch plates. 

| Mr. Truslow advises that, through | 
reads are either Fords, Chevrolets| ihe use of this traveling machine | 


or Plymouths, H. B. Truslow, owner | shop, with all materials and equip- | 


and 80 per cent, of the cars on the) 


of Richmond Auto Parts Company, 
Richmond, Va., has placed himself 
ju a position to really go out after 
this business by operating a travel- 
ing machine shop which specializes 
in engine work on these three cars 
exclusively. 

This traveling machine shop, 
which has been in operation since 
April 1 of this year. is used in the 
territory within a tive-mile radius 
of Richmond. 

The standard machine shop price 


Schedule used in the main store is 


also used on the truck. Jobs to be 
gerviced from the truck must be 
Stripped and ready for work upon 
its arrival, and any necessary wait- 
ing time is charged for at the rate 
of $1.50 an hour. 

The specially designed body is 
mounted on a 1!4-ton Chevrolet 
truck chassis. The inside height is 
6 feet 3 inches and the width of the 
body is extended to the outside 
edges of the wheels, as wll be seen 
in the illustrations herewith. It is 
equipped with two front doors and 
@® combination three-panel rear 
door, the lower panel of which 
serves as an auxiliary work bench 
when let down. 

On the inside are two work 
benches extended eight feet along 
each side and constructed of heavy 
oak planks. Directly under the 
benches are drawers in which work- 
ing lools are kept, and under the 
drawers are cupboards which have 
been built to accommodate the stock 
of parts that is carried for sale in 
connection with the work done. 

The two work benches 
equipped with the following: Bor- 
ing bar, hone, valve refacer, con- 
necting rod aligner, complete set of 
reamers, reamer drive, reamer 
Sharpener, kit for installing new 
valve seats, set of cutter heads for 
reiacing blocks, connecting rod 
aligning reamer, compression gauges, 
main bearing boring bar, small 
bench tool grinder, dial gauge, set 
of micrometers, hot plate piston 
heater anc large vise. Power for 
electrically driven equipment is se- 
cured irom the customers’ place of 
business through the use of an ex- 
tension cord. 

The time consumed on the aver- 
age Ford engine overhaul job is 13, 
hours, and on the average Chevrolet 
Six job 1', hours. This includes re- 
boring, aligning rods, fitting pins, 
rings and pistons. 

The stock of parts carried includes 
the following: Pistons in the stand- 


are 


| ment at hand, the operating time on | 
|a particular job has been cut 40 per 
| cent., and that the size of the unit 
sales in this type of work has in- 
| creased approximately 20 per cent. 
| Since the truck was put into opera- 
| tion on April 1, it has averaged two 
|engines per day. 
| Having made the investment in 
| this truck, Mr. Truslow has seen to 
it that his customers are aware of 
|its availability by repeatedly refer- 
'ring to it in the flow of direct mail 
| material which he sends out in mail- 
ings made two each week to all 
|customers. His membership in the 
| National Standard Parts Associa- 
tion and the Automotive Engine Re- 
| builders’ Association is prominently 
| featured in his weekly letter and in 
| the lettering on the outside of the 
| truck, 








| BUSINESS EXPANSION 
IN OKLAHOMA CITY 


Oklahoma City, Sept. 27 (UTPS). 
/—The automobile industry and au- 
ltomotive transportation is picking 
|/up considerably here, according to 
reports made by the Southwest 
| Battery Corporation, the Barbour 
| Transportation Company, the Ok- 
|lahoma Transportation Company of 
this city, and Massey Brothers of 
Duncan, Okla, automobile dealers. 
| Because passenger service picked 
{up more than 15 per cent, in Au- 
}gust, the Oklahoma Transportation 
| Company expects a further gain in 
business in the coming months, ac- 
cording to Moss Paterson, president. 
The Barbour Company reports its 
|business increased 17 per cent. in 
ithirty days and plans are under 
| way for purchasing $3,500 worth of 
new equipment and extending its 
| lines more than 200 miles. An in- 
| crease in employees has been made 
| also. 
The Sothwest Battery Company 
| has orders which exceed production 
|more than 25 per cent. Its 140 em- 
| ployees have not lost a day’s work 
in the last five months and more 
;} than 15,000 batteries was tne pro- 
| duction record for August. 
| The automobile dealers, Massey 
Brothers, announced their total vol- 
ume of business is $25,000 ahead of 
}the same date last year. 





CHEVROLET MEETINGS 
Oklahoma City, Sept. 27 (UTPS). 
Three meetings were held in this 

|zone for Chevrolet dealers recently, 


| FORD HAS LED INSALES | Moto 


SINCE INTRODUCTION OF 
8; JULY 38.4% OF TOTAL 


(Continued from Page 1) 


dition to this, the latest reports also 
reveal, he says, that Ford led in sales 


in the largest cities during the first | 


ten days of September. 

In June, the first month 
volume deliveries of the new Ford 
cars were available, Ford’s share of 
total passenger car sales im the 
United States reached 35.9 per cent., 
as compared with 24.9 per cent. for 
its nearest competitor, it is stated. 
Ford commercial cars were 50.50 per | 
cent. for all such vehicles sold, as 
compared with 37.6 per cent. for its | 
nearest competitor, while Ford) 
trucks represented 35.7 per cent. of | 
all truck sales, as compared with | 
27.6 per cent. for the nearest com-| 


when 


over June figures and Ford’s share 
of the business was increased. Ford 
passenger car sales reached 38.4 per 
cent. of the total business, as com- 
pared with 24.2 for its nearest com- 
petitor, the spokesman adds. Ford | 
commercial cars were 54.4 per cent. 
of all cars sold, giving Ford a 
greater percentage of the total busi- 
ness than all cther manufacturers 
The Ford share of na- 
tional Lruck sales was 34.4 per cent., 





as compared with 27.1 per cent, for 
its nearest competitor. 

The reporting of registrations in 
August in the various states is not 
complete, but on the basis of re- 
ports thus far received from thirty- 


| four states, Ford sales again led the | 
| field, it was stated. 


ESTABLISHING BRANCH 

Kitchener, Ont., Sept. 27.—The 
Four-Wheel Drive Company of 
Clintonville, Wis., is establishing a 
branch to produce trucks for the 
Canadian market. The company 
has leased quarters in York Street 
and will assemble and_ rebuild 


Very Bright 


r Industry Outlook 


, Says Prescott 





(Continued from Page 1) 


have learned during the last three 
years to produce on a much lower 
production cost basis. 

Eliminating General Motors and 


| Nash from the picture of the first 


half of this year, the industry 
showed a $13,500,000 loss on a $165,- 
000,000 sales. Most of the companies, 


j; aside from the three above men- 


tioned, registered heavier losses in 
the second quarter than they did in 
the first. The second quarter is 
always the largest quarter of the 
year, and it looks now as though 
about a third of the cars and trucks 
for the year will have been produced 
in that quarter. 

If most of the companies had 
losses in the second quarter they 
certainly will have them in the last 
two quarters when only about half 
the number of vehicles are likely 
to be produced. 

This backed-up demand is an ac- 
cumulation of a great many pros- 
pective buyers who have either been 
unable to replace their old cars 
because of much reduced income, 
or have deferred buying because of 
fear and uncertainty in general 


| business conditions. 


This large group of deferred buy- 
ers probably is between five and 
six million. Because of this ac- 
cumulation of deferred buyers it 
should not be taken to mean that 
there will be any crowding to re- 
place the old cars in the spring or 
shortly thereafter, any more than 
it should be expected that the 
millions out of work are to sud- 
denly find themselves employed in 
the spring or even back at work 
by the end of 1933. It does signify, 
however, that, with the return to 
prosperity, which-is generally esti- 
mated by most authorities for 1934, 
most of the belated buyers will be 
in the market for replacement of 
their old cars. 

With such a bright future staring 
the motor industry in the face with- 


,ings this year should not be judged 
| too critically. No motor car company 
should be judged entirely by the 
amount of red ink it spills this year, 
as all of them, even the weak ones, 
that survive, will share in this 
backed-up demand that is now 
simply waiting more tangible signs 
on which to base its assurance that 
general husiness has turned the 
corner and is now on the up and up. 

The recent rise in stock market 
prices is not enough in itself. It 
must be supplemented by an in- 
crease in employment in general 
business. 

Next year will probably see a 50% 
increase in the automobile business 
and 1934, if present signs of return- 
ing prosperity are not false, should 
be a boom year for motors, making 
motor securities leaders on the big 
board, Under such an impetus even 
the weak companies can show a good 
profit, while the strong ones should 
be able to return handsome profits 
to those who are not too chicken- 
hearted to buy the stocks now, cr 
in the near future, and ride them. 





INO. DAKOTA DEALERS 
MUST REGISTER CARS 


Bismarck, N. D., Sept. 27.—To 
avoid payment of penalty, North 
Dakota automobile dealers on Octo- 
ber 1 will be required to register all 
vehicles that have been reported on 


hand for sale. 

W. S. Graham, state motor vehi- 
cle registrar, has called attention to 
an act of the last Legislature pro- 
viding that licensed dealers who re- 
port used cars on hand on May 15 
to the Motor Vehicle Department 
are not required to register such 
vehicles until October 1. 

The vehicles, however, must be 
registered not later than October 1, 
but the payment of all back fees 





ard .030 and .020 oversizes, rings to|at Tulsa, Amarillo and Oklahoma 
correspond; pins, bushings, gaskets,| City. Nearly 250 dealers, retail 
carried in complete sets only; valves, | salesmen and agents attended each 
valve springs, spark plugs, connect-|of the metings, at which fall sales 
ing rody flywheel gears, king-pin plans were outline and discussed. 





due on them, together with penalty, 


in the next year or eighteen months, 
if any due, for the previous year. 


the present gloomy outlook for earn- 


trucks in the new factory. A. M. 
Kerr is manager of the works. 











At The 


S. A. E. Production Meeting—Oct. 3 


Also 


A. S. S. T. Convention—Oct. 3 to 7 


Before any other publication has an opportu- 
nity of printing the news of that meeting Automotive 
Daily News will have it in the hands of important men 
of the industry. 


The S.A. E. meeting takes place on a Monday. 
Automotive Daily News is the only publication going 
to press in sufficient time to cover that meeting. 


Advertisers desiring to reach these groups, 
together with sales and administrative executives in all 
important factories, should advise us at once regarding 
size of space desired. 


The American Society for Steel Treating hold- 
ing its convention in the same city—Buffalo—will be 
attended by hundreds who will receive Automotive 
Daily News each day of the meeting, October 3d to 7th. 
Additional hundreds who cannot attend either meeting 
will receive copies by mail. 
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